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The most expensive thing 

in your business...



...is the conversations

that aren’t happening.
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Stephen R. Covey

“Most people do not listen with 

the intent to understand; 

they listen with the intent to 

reply.”
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The most expensive thing 

in your business

is the conversations

that aren’t happening.



Who’s your Liam?



You Have A Choice!

OWN IT Get
Curious

STEP UP



The cheapest investment you’ll 

ever make in your business, 

is the 15-minutes a week - having 

conversations that matter.



Haere rā e hoa mā.

Me korero, me hono, 

me tipu tahi tātou.

Go well friends. Let’s talk, connect, and grow together.

Carly Shorter
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